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Metro Manila, Ho Chi Minh, and Yangon 

Reducing  
Non-Revenue Water to 
Meet Increasing  
Urban Water Demand 



KEY MESSAGES 

ÅAccelerating economic growth means increasing water 
demand, especially in urban cities, demand its public 
infrastructures to keep up with the development.   

ÅDeveloping and expanding water distribution systems 
without a program for reducing Non Revenue Water 
means expanding a cycle of inefficiency.  

ÅThe springboard for the success in transforming water 
sector in Metro Manila and in Vietnam is Public-Private 
Partnership.  



Accelerating  
Growth and Urbanization 

Å In 2013, an estimated 3.2billion people live in cities and urban 
regions around the world.  

Å This figure is estimated to grow to 5 billion by 2030, where 3 out 
of every 5 people live in urban regions.  

Å Water demand will be geographically concentrated in these 
urban regions, and consumption will grow by as much as 30%.  

Å Consumption will be 40% greater than known water sources.  

It is imperative that we re-think approaches to water  
management, and emphasize on efficiency.  



Why Reduce NRW? 

A NRW reduction program is meant to reduce wastage on physical 
losses and increase sales/revenue, but subsequent to a successful 
NRW reduction program are the following benefits:  

Successful NRW reduction allows the expansion of water 
services without the need to over-harvest from water 

sources.  

Å There will be reduced stress on water resources from over- extraction.  
Å The energy and resources required to run a water system will be less if 

the water system is intact.  
Å An efficient water distribution system stabilizes water supply.  
Å An efficient water distribution system will improve water quality.  



KEY MESSAGES 

ÅAccelerating economic growth means increasing water 
demand, especially in urban cities, demand its public 
infrastructures to keep up with the development.   

ÅDeveloping and expanding water distribution systems 
without a program for reducing Non Revenue Water 
means expanding a cycle of inefficiency.  

ÅThe springboard for the success in transforming water 
sector in Metro Manila and in Vietnam is Public-Private 
Partnership.  



THE MANILA WATER STORY 
A Growth Story of a Successful Public-Private Partnership in Asia 
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